
More than 20 years ago, Perspectix 
started developing 3D technology for 
technical sales. Since then, the vision of 
„Visual Product Selling” has been ma-
king it possible to visualize products 
such as furniture systems, machinery, 
equipment or in-vehicle racking systems 
in three-dimensional view so that they 
can be optimally planned. Perspectix 
works closely together with the custo-
mer in intensive project work until they 
find an optimal solution for the respecti-
ve task. The objective: End to end digital 
processes from design to technical sales 
and the commercial organisation to the 
end clients – and back in manufactu-

Digitize distribution processes with 
product configuration 

ring, assembly and delivery. To this end 
the P'X Product Configurator is success-
fully integrated in existing CAD, PDM 
and ERP systems.

The digitization of business processes is advancing 

more and more rapidly – the requirements for suc-

cessful sales organizations are off the charts/going 

through the roof/increasing exponentially. However, 

to ensure that the individual client requirements can 

be satisfied rapidly and exactly, the workflows/pro-

cesses between product development and technical 

sales must be improved. The field service then bene-

fits from powerful 3D configuration and visualisation. 

01 | 18
P'X Sales Solution

Digitize It



Important business functions

Even in innovative high-tech businesses of the indus-

try, the sales function is considered critical for busi-

ness success. Therefore, along with all the efforts 

having to do with Industry 4.0, the continuous digiti-

zation of the sales processes including the interface 

to product development should be of central import-

ance: This ensures the comprehensive inclusion, de-

tailed implementation and correct fulfillment of cli-

ent requirements. The P'X Sales Solution makes the 

configuration, project planning and calculation of 

multi-variant products in technical branches availab-

le on a successful basis and results in digital work-

flows with high efficiency gains.

Connection of product development and sales

At the centre of the P'X Sales Solution is a customiz-

able Product Configurator, which seamlessly integra-

tes technical distribution with the information sour-

ces PLM/PDM and ERP. This integrated approach 

allows current product knowledge from design to 

flow into the dialog with the client in accordance 

with the requirements of the client and sales staff. In 

a first step product catalogs are created from CAD 

data, which are reduced to special envelope geome-

tries. The necessary product logic is stored in a set of 

guidelines that covers all possible combinations of 

the components. This provides the necessary product 

knowledge for sales. Even more importantly: Product 

development and technical sales have a bidirectional 

communications platform. 

Perfect technical and commercial offers

All valid variants of a product can be interactively 

combined in a 3D space from the finished catalo-

gues. Along with the maximum bill of materials 

approach, an object-oriented top-down/bottom-up 

approach can be pursued. Combining 3D models and 

product logic makes it possible to avoid spatial and 

formal errors. On this basis P'X merges the offer vari-

ants into an accurate sales bill of materials and uses 

current price information from an ERP system as well 

as its own basic principles to automatically calculate 

the offer price. 

Perfect customer meetings

Efficient Sales Engineering shortens the time bet-

ween inquiry and the first offer. An on-site configura-

tion provides comprehensive fulfillment of the requi-

rements and offers outstanding 3D presentation 

opportunities. Higher quotation throughput and fe-

wer correction loops reduce process costs. New pro-

ducts can be brought on the market more rapidly. The 

hit ratio increases, and with it the sales success.



duct variants and realistically present them in 

three-dimensional layout plans. The consistency re-

duces the workload, eliminates errors and improves 

internal communication. Central production and 

shipment

Online the configuration data go to the main office, 

from where they are transferred to the ERP system 

after being checked. The envelope geometries can 

be used in the CAD system in order to automatically 

create components and if necessary, to implement 

special designs. With the shipping documents infor-

mative assembly plans arise, making on site installa-

tion easier. Thus, end to end processes ensure on 

schedule and within budget product deliveries and 

acceptances all over the world.

Win with globalisation

Companies that add local manufacturers within the 

scope of their globalisation strategy want to integra-

te the products into their product portfolio as rapidly 

and seamlessly as possible. Also, the advances of 

one’s own Product Development must be efficiently 

brought to different markets: „Time-to-Market” often 

plays a deciding role in commercial success. Per-

spectix offers the right marketing platform, a hub 

between development departments and sales orga-

Empower global distribution networks centrally

Successful export is also a matter of efficient com-

munication – with your own sales organisation as 

well as with sales partners. On the one hand, this in-

volves languages, while on the other hand current 

product information, which enables a distribution 

network to independent action. The architecture of 

the P'X Sales Solution was brilliantly tailored to the-

se requirements from the very beginning. 

The manufacturer maintains the entire data invento-

ry with powerful functions in the desired languages 

on a central server. A close ERP integration provides 

for the correct conditions in the respective curren-

cies and for information about current delivery dates. 

Thus updates can be implemented over night – new 

products can be provided simultaneously for the glo-

bal market. All internal and outside sales staff have 

web-based access to the updates. 

Local Configuration on the Laptop

At the point of sale the end products are configured 

or presented in dialog with the customer on the lap-

top. Document templates can be filled directly, in 

order to generate offers, installation plans, detailed 

3D views or bills of materials with price information. 

This enables sales staff to display rules-based pro-



nisations. With relatively little expenditure in-house 

staff can illustrate complex product systems, in order 

to make them available to the global market on short 

notice.

Once product knowledge and application technology 

have been conserved in error-free reproducible man-

ner, they are available for new business models. Ma-

nufacturers can supplement their product offering 

with valuable services for their customers. In just a 

few steps it is possible to generate absolutely perfect 

project proposals that can be implemented quickly. 

Manufacturers can also provide the product catalogs 

from the P'X Sales Solution to additional partners of 

the supply chain, who can integrate these into their 

use cases. Thus, digitization without media dis-

ruptions results in innovative business models.

Perspectix AG in Zurich implements sophistica-
ted software solutions for technical sales and 
store planning. Since being founded in 1996 the 
company has continuously developed into a cut-
ting edge solution provider for the distribution 
and project planning of multi-variant products. 

Users of the P'X Sales Solution benefit from the 
experiences from complementary user bran-
ches: Mechanical engineering, plant enginee-
ring, electrical engineering, furnishing, store 
building, warehouse and logistics systems. With 
P'X Store Solution users get a tailored solution 
for store planning, product range configuration 
and branch evaluation. 

Due to the combination of sales optimisation, 
graphic project planning and product lifecycle 
management in a future-oriented technology, 
today Perspectix is a strategic supplier of well-
known manufacturers and chain stores as well 
as partners of leading IT companies. 
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