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With integrated software for configuration, 

pricing and offer generation (configure, price, 

quote, CPQ) business-to-business (B2B) pro-

viders are meeting growing requirements 

with respect to custom product variants and 

speed. With the new version 10.0 of their P'X 

technology, Perspectix AG in Zurich is de-

veloping custom CPQ solutions for invest-

ment product providers with multi-level sales 

organisations and multi-channel strategies.

The complexity in the distribution of multi-vari-

ant products to commercial customers poses 

difficult challenges for manufacturers in vari-

ous branches. Customers expect individual so-

lutions that are tailored to the special applica-

tion environment. The faster specific proposals 

come in, the more likely they are to be taken 

into consideration. In the case of rising quotati-

on throughput, marketing costs should ideally 

drop. Therefore, along with multi-level sales 

organisations, new strategies are often de-

veloped for electronic commerce on online 

platforms.

Perspectix addresses these challenges with 

custom CPQ solutions based on their P'X Sales 

Solution. P'X Sales Solution makes the configu-

ration, pricing and offer generation easier for 

product variants, machines and systems, which 

due to technical relationships, individual instal-

lation conditions or associated services cannot 

be illustrated with standard product configura-

tors. In accordance with a comprehensive ana-

lysis, extensive product catalogues are created 

with lightweight 3D models, which remain lin-

ked to the original models from Product De-

velopment. The product logic is illustrated in 

complex policies, ensuring a rapid and er-

ror-free production of technically feasible and 

commercially viable product variants. A simul-

taneous costing uses price information from 

the respective ERP system. As a complete CPQ 

software package, P'X also includes the com-
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plete set of CRM functions for the entire propo-

sal system. Customer data, price information in 

different currencies and rebate levels are like-

wise included, such as a clear illustration of the 

current and accomplished projects. Sales and 

technology are available for all product and 

project data on a uniform basis. Thanks to intel-

ligent interfaces to the ERP and PLM processes, 

sales personnel can display valid product vari-

ants regardless of design and product develop-

ment.

The preparation of offers includes three-dimen-

sional views of the products in conjunction 

with layouts from the layout plan in the custo-

mer’s environment in conjunction with a com-

mercially sound proposal, including all services 

and additional expenses. The consistency re-

duces expenditure of human labour, eliminates 

errors and improves communication with the 

customer.

The CPQ processes take place in close connec-

tion to the ERP, PDM and CAD systems, to avoid 

duplication of effort and facilitate data main-

tenance. After a sale the data are used in the 

production, assembly and in the implementati-

on in the customer environment.

The individual CPQ solutions of Perspectix AG 

can be managed online and offline. The digitiz-

ation of all procedures of configuration, pricing 

and offer presentation enables B2B providers to 

create more accurate offers in a shorter period 

of time and thus gain new market shares.

 

Perspectix AG in Zurich implements sophi-
sticated software solutions for technical 
sales and distribution and retail design.  
Since its creation in 1996, the company has 
been continuously evolving into a cutting 
edge solution provider for the distribution 
and development of multi-variant products. 
Users of the P'X Sales Solution benefit from 
the company’s experiences in complemen-
tary electrical engineering, furnishing, sto-
re building, warehouse and logistics  
systems. With the P'X Store Solution users 
get a customized solution for store plan-
ning, product range configuration and 
branch evaluation. Due to the combination 
of sales optimization, graphical project 
planning and Product Lifecycle Manage-
ment in future-oriented technology, today 
Perspectix is a strategic supplier to well-
known manufacturers and chain stores as 
well the partner of leading IT companies. 
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