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In various areas of industry, the configuration 

of customer-specific product variants plays 

an essential role for business success, becau-

se less effort in development and production 

meets a high degree of compliance with 

customer requirements. Continuous software 

for configuration, pricing and quotation gene-

ration (Configure, Price, Quote, CPQ) is suita-

ble for this purpose. Perspectix presents the 

new version 10.0 of its P'X-Sales Solution at 

the 7th VDMA Variant Management Confe-

rence on February 20, 2018 in Langen near 

Frankfurt.

Variants create competitive advantages - 

because variants are customer-specific solu-

tions, innovations or country versions. With its 

wide range of variants, the German mechanical 

engineering and plant construction industry is 

well ahead of the rest of the world. Neverthe-

less, many machine suppliers are trying to im-

prove their market position by further differen-

tiation and customer-specific designs. 

Particularly in times of digitalization and indus-

try 4.0, it is important to systematically create 

variants with low effort and high quality. The 

modular product structure in design, which 

many machine manufacturers have successful-

ly introduced, is a first step in this direction. In 

order to successfully digitalise the business, all 

processes must be considered, from the recor-

ding of customer requirements to design, ma-

nufacture, installation, acceptance, service and 

spare parts planning.

Perspectix addresses these challenges with in-

dividual CPQ solutions based on its P'X Sales 

Solution. After a comprehensive analysis, the 

machine builder is provided with extensive pro-

duct catalogues containing lightweight 3D mo-

dels that remain linked to the original product 

development models. The product logic is map-

ped in complex sets of rules, which guarantee a 

fast and error-free generation of technically 
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feasible and commercially sensible product va-

riants. In an intensive collaboration, this results 

in a customer-specific configuration solution 

that integrates into existing ERP, PDM and CAD 

systems to avoid duplication of work and facili-

tate data maintenance.

As a result, the entire process can be digitized, 

from the recording of customer requirements to 

configuration, pricing and quotation preparati-

on to automated variant construction, installa-

tion planning and spare parts management. As 

a complete CPQ software, P'X also includes the 

complete CRM functions for the entire quotati-

on system. Customer data, price information in 

different currencies and discount levels are in-

cluded, as well as a clear overview of the cur-

rent and completed projects. Sales and techno-

logy, all product and project data are available 

on a uniform basis. Perspectix AG's individual 

CPQ solutions can be operated both online and 

offline. By digitizing all processes of configura-

tion, pricing and quotation presentation, B2B 

providers create more accurate quotations in 

less time and gain new market share.

 

Perspectix AG in Zurich implements sophi-
sticated software solutions for technical 
sales and distribution and retail design.  
Since its creation in 1996, the company has 
been continuously evolving into a cutting 
edge solution provider for the distribution 
and development of multi-variant products. 
Users of the P'X Sales Solution benefit from 
the company’s experiences in complemen-
tary electrical engineering, furnishing, sto-
re building, warehouse and logistics  
systems. With the P'X Store Solution users 
get a customized solution for store plan-
ning, product range configuration and 
branch evaluation. Due to the combination 
of sales optimization, graphical project 
planning and Product Lifecycle Manage-
ment in future-oriented technology, today 
Perspectix is a strategic supplier to well-
known manufacturers and chain stores as 
well the partner of leading IT companies. 

About Perspectix

Digitize It

With the P'X Sales Solution, individual machines 
and systems can be safely configured, convincingly 
presented and smoothly accepted.


