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The Windmöller & Hölscher Group, headquar-

tered in Lengerich, Germany, relies on Per-

spectix's P'X Sales Solution for the custo-

mer-specific project planning of its machines 

and systems for the production and proces-

sing of flexible packaging. At numerous 

workstations specialists are developing con-

vincing machine configurations for flexible 

packaging production all over the world.

The innovative family-owned company employs 

around 2,700 people and serves around 5000 

customers in 130 countries. The product range 

includes high-performance machines for extru-

sion (foil production), printing and converting, 

which are configured to complete lines accor-

ding to customer-specific requirements. For 

technical customer consulting, Windmöller & 

Hölscher has evaluated interactive 3D software 

for an efficient and effective project design of 

the complex systems with their hall-filling di-

mensions. While taking the circumstances and 

requirements of the customers into account, 

the technical feasibility is to be ensured. In 

2014, Perspectix won the detailed evaluation 

process, which included all the leading sup-

pliers: „The P'X Sales Solution convinced us 

with its broad range of services, intuitive plan-

ning functions for complex machines and its 

flexibility,” reports Dr. Lennart Ederleh, Head of 

Technical Customer Consulting Extrusion at 

Windmöller & Hölscher. „This adaptability helps 

us especially in planning individual configura-

tions according to customer needs.”

Today, numerous employees are creating 3D 

plant layouts for technical coordination with 

interested parties using the P'X Configurator. 

The possibilities range from simple 3D layout 

planning, where sales people are responsible 

for selecting the components, to a high degree 

of automation: Deposited technical knowledge 

is controlling the design and geometric arran-

gement to ensure, that only valid technical so-
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lutions are created. Customer-specific solutions 

of the engineering department can be integra-

ted into the plant layout at any stage of the 

planning process. The virtual machines are also 

presented on-site in customer meetings. After 

the order has been placed, the configuration 

data can manage generation of the detailed de-

sign using NX 3D CAD from Siemens PLM Soft-

ware.

„Using the P'X Sales Solution, we are strengt-

hening intensive consulting and planning 

around our complex product range with mea-

ningful 3D scenarios including the customer’s 

environments,” says Dr. Lennart Ederleh, Head 

of Technical Customer Consulting Extrusion. 

„This innovative presentation method un-

derscores our claim to be a technology leader.”

The P'X product catalogues are today fully 

maintained by Windmöller & Hölscher staff. 

Only new challenges are realized with the sup-

port of the experts at Perspectix.

Perspectix AG in Zurich implements sophi-
sticated software solutions for technical 
sales and distribution and retail design.  
Since its creation in 1996, the company has 
been continuously evolving into a cutting 
edge solution provider for the distribution 
and development of multi-variant products. 
Users of the P'X Sales Solution benefit from 
the company’s experiences in complemen-
tary electrical engineering, furnishing, sto-
re building, warehouse and logistics  
systems. With the P'X Store Solution users 
get a customized solution for store plan-
ning, product range configuration and 
branch evaluation. Due to the combination 
of sales optimization, graphical project 
planning and Product Lifecycle Manage-
ment in future-oriented technology, today 
Perspectix is a strategic supplier to well-
known manufacturers and chain stores as 
well the partner of leading IT companies. 

About Perspectix

Digitize It

Using P'X Sales Solution, complex machines are 
planned in a safe and clear manner.


