
Digitize It

March 2019 
Press Release

With the Configure Price Quote software 

(CPQ) P'X Sales Solution from Perspectix, sa-

les processes can be successfully digitized 

from configuration through pricing to quota-

tion creation. Modular industrial products are 

configured in the customer dialog, placed in 

installation environments and calculated on 

an ongoing basis. The information gained 

flows seamlessly into production and assem-

bly when the order is placed - as the basis for 

industry 4.0 projects.

While sales in many industries are shifting to 

the Internet, the technical sale of industrial 

products has so far successfully eluded digitiz-

ation: not only numerous customer agree-

ments, but also queries in development and 

design slow down the processes - which are 

supported by separate IT systems such as CRM 

and ERP as well as spreadsheets. The P'X Sales 

Solution integrates itself into the existing soft-

ware landscapes of industrial suppliers: With 

3D CAD models and PDM information, CRM 

customer data and ERP calculation bases, com-

panies digitalize their sales processes throug-

hout.

The configuration of complex product systems 

takes place with the P'X Sales Solution in a 

perfectly supported customer dialogue. The so-

lution in demand is generated three-dimensio-

nally from existing product construction kits on 

the basis of rules on the original floor plan. In 

this way, all technical requirements can be re-

corded and answered quickly and error-free.

A simultaneous calculation provides informati-

on about the budget consumed at any time and 

thus facilitates the way to the appropriate offer 

price. All price-relevant decisions about special 

solutions or additional modules can be made 

during configuration.

CPQ for industry 4.0

Finally, informative offer documents with 3D 

views, installation plans and detailed descrip-

tions are generated. The commercial offer is 

based on the complete parts list and can also 

contain services. Different currencies, gradua-

ted prices and commissions are taken into ac-

count as well as customer-specific discounts 

and special offers.

If the sales process leads to a purchase order, 

all configuration data is available for further 

processing. In addition, the existing CAD mo-

dels can be used for design automation through 

associative links. Information flows directly 

into production and assembly and ensures reli-

able order processing that takes all customer 

requirements into account. Finally, the P'X Sa-

les Solution creates assembly instructions, 

packaging parts lists or installation plans.

A fast and accurate quotation creation verifiab-

ly increases the success rate. Digital processing 

throughout accelerates processes and shortens 

delivery times. In addition, high quality and low 

error rates increase customer satisfaction. The 

existing functions and customer-specific infor-

mation can be reused in industry 4.0 projects to 

increase the degree of automation in producti-

on and assembly, packaging and shipping. In 

addition, they facilitate an efficient spare parts 

supply.

Perspectix AG in Zurich implements sophi-
sticated software solutions for technical 
sales and distribution and retail design.  
Since its creation in 1996, the company has 
been continuously evolving into a cutting 
edge solution provider for the distribution 
and development of multi-variant products. 
Users of the P'X Sales Solution benefit from 
the company’s experiences in complemen-
tary electrical engineering, furnishing, sto-
re building, warehouse and logistics  
systems. With the P'X Store Solution users 
get a customized solution for store plan-
ning, product range configuration and 
branch evaluation. Due to the combination 
of sales optimization, graphical project 
planning and Product Lifecycle Manage-
ment in future-oriented technology, today 
Perspectix is a strategic supplier to well-
known manufacturers and chain stores as 
well the partner of leading IT companies. 
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The P'X Sales Solution digitizes sales processes and 
drives industry 4.0 forward


